G AITATOY

FPA®EIO ATAZYNAEZHZ

The Elevator Pitch - your 30 / 60 second introduction

An elevator pitch is a brief (think 30 - 60 seconds) way of introducing yourself, getting across a key point
or two, and making a connection with someone. It's called an elevator pitch because it takes roughly the
amount of time you would spend riding an elevator (lift) with someone.

Tip: To help you construct your ‘elevator pitch’ break this into 3 parts:

1. Who are you? For example, | am a Chief Information Officer (CIO)
2. Who do you assist (who is your customer / client)?

3. How do they benefit?
Example, for a business owner:
https://www.youtube.com/watch?v=yi41U9ahyoE E L Ev ATo R

Example, more aligned to job seeker: P I TC H

https://www.youtube.com/watch?v=Lb0Yz_5Z2YzI&t=1s

Emixeipnoiako Mpoypauua - EZI-IA
AvartrTuén AvlpwTtrivou Auvapuikou, e
Ektraidsuon kai Aid Biou Maénon = 2014-2020
= E15iki} YInpeoia Alaxeipiong
Evpwnaikn Evwon
Eupwriaikd Kowwviké Tapeio Me tn cuyxpnparodotnon tng EAAaSag kat tng Evpwrnaikng Evwong

Mpaén: «Mpageio Alaclvdeong MavemaTtnuiou Alyaiou» pe Kwd. MIS 5076461, TO OTTOI0 XPNuUATOBOTEITAI OTTO TO
Emixeipnoiokd Mpodypaupa «Avatrugn AvBpwtrivou AuvauikoU, Ekmaideuon kai Aia Biou M&Bnon 2014-2020» kai
ouyxpnuartodoreital ammoé 1o EupwTraikéd Koivwvikéd Taueio (EKT).
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